CENTURY 21 OLYMPIAN

MOST RECOGNIZED NAME IN REAL ESTATE

The second fastest growing real estate office
in the nation, Century 21 Olympian carries the
Olympic spirit at the heart of all it does. Inde-
pendently owned and operated, Century 21 Olympian
shares the market power and benefits of the world’s
largest residential sales organization. Today, the firm
has a team of 70 sales professionals supported by a
solidly built and successful real estate firm with a repu-
tation for high-quality customer service.

Century 21 Olympian was started as Olympian Realtors
in 2010 by Owner/Broker Stephen Williams, a former
Olympic athlete and coach, who was seeking a fran-
chise through which people could work for themselves
and determine their own maximum potential. After
three years of researching brands, Williams found Cen-
tury 21 Real Estate to be at the forefront of technologies
available to real estate agents.

One of the largest independent real estate owned
(REO) companies selling REO properties in the cen-
tral Houston Market, Century 21 Olympian provides
full-service real estate assistance, specializing in resi-
dential and commercial short sales and bank-owned
properties and offering a selection of relocation servic-
es with a full-service corporate and relocation depart-
ment. “Houston is an international city, and Century 21
has an untouchable international presence,” Williams
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says, “and the Century 21 structure enables me to help
agents make more money than any previous franchises
that | have been involved with.”

As one of the fastest growing Century 21 franchises in
the country, Century 21 Olympian has nearly tripled its
size in the past two years due in part to its ethics and
forward-thinking business approach. Recently, Century
21 Olympian opened a New Agent Career Development
Department for agent recruitment and expects to grow
soon to more than 100 sales associates.

STEPHEN G. WILLIAMS

Owner/Broker of the Century 21 Olympian Real Estate
Company, Stephen G. Williams came from a humble
working-class upbringing in England where he was
taught to “always be the best that you can be and max-
imize your personal potential.” His experience as an
Olympic ice skater and coach for 17 years taught him
that integrity, determination and passion for achieving
goals are the keys to success in competition, in life and
real estate when he came to the United States and got
into the industry. With those same valuable life lessons
always in mind, Williams achieved real estate success,
recognizing that the industry offers prestige while help-
ing people achieve their dreams. m
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